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CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING INFORMATION
Certain statements in this Presentation may be considered
“forward-looking statements” for purposes of the federal
securities laws. Forward-looking statements generally
relate to our current expectations, hopes, beliefs,
intentions, strategies or projections about future events or
the Company, Arcadia, or the combined company’s future
financial or operating performance. For example,
statements regarding anticipated growth in the industry in
which the Company or Arcadia operates and anticipated
growth in demand for the Company or Arcadia’s products,
projections of the Company or Arcadia’s future financial
results and other metrics and ownership following the
closing of the Business Combination are forward-looking
statements. In some cases, you can identify forwardlooking statements by terminology such as “pro forma,”
“may,” “should,” “could,” “might,” “plan,” “possible,”
“project,” “strive,” “budget,” “forecast,” “expect,”
“intend,” “will,” “estimate,” “anticipate,” “believe,”
“predict,” “potential” or “continue,” or the negatives of
these terms or variations of them or similar terminology,
but the absence of these words does not mean that a
statement is not forward-looking. Such forward looking
statements are subject to risks, uncertainties, and other
factors which could cause actual results to differ
materially from those expressed or implied by such
forward looking statements. You should not rely on these
forward-looking statements as predictions of future
events. These forward-looking statements are based upon
estimates and assumptions that, while considered
reasonable by the Company and its management, as the
case may be, are inherently uncertain. Factors that may
cause actual results to differ materially from current
expectations include, but are not limited to:
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the occurrence of any event, change or other circumstances
that could give rise to the termination of definitive
agreements with respect to the Business Combination; the
outcome of any legal proceedings that may be instituted
against Arcadia, the Company, the combined company or
others following the announcement of the Business
Combination and any definitive agreements with respect
thereto; the inability to complete the Business Combination
due to the failure to obtain financing to complete the Business
Combination; the risk that the Business Combination disrupts
current plans and operations of the Company as a result of
the announcement and consummation of the Business
Combination; the ability to recognize the anticipated benefits
of the Business Combination, which may be affected by,
among other things, competition, the ability of the combined
company to grow and manage growth profitably, maintain
relationships with customers and suppliers and retain its
management and key employees; costs related to the
Business Combination; changes in applicable laws or
regulations; the possibility that the Company or the combined
company may be adversely affected by other economic,
business, or competitive factors; the Company’s estimates of
expenses and profitability; the evolution of the markets in
which the Company, Arcadia and combined company
competes; the ability of the Company to implement its
strategic initiatives and continue to innovate its existing
products; the ability of the Company to defend its intellectual
property; the impact of the COVID-19 pandemic on the
Company, Arcadia, or the combined company’s business; and
other risks and uncertainties, including those set forth
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in the “Risk Factors” section of the Company’s filings with
the SEC, which disclosures are incorporated by reference
herein. The Company cautions that the foregoing list of
factors is not exclusive. Nothing in this Presentation should
be regarded as a representation by any person that the
forward-looking statements set forth herein will be
achieved or that any of the contemplated results of such
forward looking statements will be achieved. You should
not place undue reliance on forward-looking statements,
which speak only as of the date they are made. The
Company undertakes no duty to update these forwardlooking statements.

Industry and Market Data
In this Presentation, the Company relies on and refers to
certain information and statistics obtained from third-party
sources which it believes to be reliable. The Company has not
independently verified the accuracy or completeness of any
such third-party information. Some data is also based on the
good faith estimates of the Company and Arcadia which are
derived from their respective reviews of internal sources as
well as the independent sources described above. This
Presentation contains preliminary information only, is subject
to change at any time and, is not, and should not be assumed
to be, complete or to constitute all the information necessary
to adequately make an informed decision regarding your
engagement with the Company.
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TRANSACTION OVERVIEW

• DMC has agreed to purchase a 60% controlling interest in Arcadia for $282.5
million, subject to final purchase price adjustments and closing conditions
• $262.0 million of the purchase price to be paid in cash and $20.5 million will be
paid in DMC stock
• Cash portion to be financed with cash on DMC’s balance sheet and funds from a
$150.0 million senior credit facility
• DMC’s total debt-to-adjusted EBITDA leverage ratio after close will be 2.79 based on
total borrowings of $150.0 million and pro forma adjusted EBITDA of $53.7 million.
Pro forma net debt-to-adjusted EBITDA is 2.25* based on net debt of $120.8 million
• Closing is expected to occur prior to December 31, 2021
• DMC to acquire the remaining 40% interest through a three-year put and call option
with a floor valuation of $187.1 million
• Total implied transaction value is $469.6 million
• Transaction value is 8.6x Arcadia’s trailing 12-month adjusted EBITDA of $54.6
million as of September 30, 2021
* Net debt defined as Pro Forma debt less cash and equivalents and marketable
securities on hand as of November 30, 2021 (unaudited).
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ABOUT ARCADIA

Arcadia is a leading supplier of architectural building products, which include exterior and interior
framing systems for low and mid-rise commercial buildings, windows, curtain walls, interior
partitions, and highly engineered windows and doors for the high-end residential market
• Highly profitable, differentiated
business model resulting in solid
margin profile in up and down
markets
• Well positioned in strongest growth
segments of commercial glass and
glazing markets
• Leading position in western and
southwestern U.S. commercial
markets
• Compelling growth strategy focused
on geographic expansion, increasing
share of high-end residential market
and expanding capacity
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• Highly loyal customer base
consisting of glazing contractors,
general contractors, commercial
and residential architects and
building owners
• Reputation for outstanding
quality, customer service and
product availability
• Serves diverse collection of
commercial and residential end
markets

DMCGlobal.com

4

DMC FAMILY OF BUSINESSES

Arcadia is an excellent fit within DMC’s diversified family of innovative businesses

Architectural building products for
the commercial construction and
luxury home markets

Well completion and well
decommissioning solutions for
global energy industry

Industrial building products and
composite metals for global process
and transportation industries

Annualized sales*:
Annualized Adj. EBITDA*:

Annualized sales*:
Annualized Adj. EBITDA*:

Annualized sales*:
Annualized Adj. EBITDA*:

$245.7M
$ 32.7M **

$160.0M
$ 16.5M

$ 85.4M
$ 13.5M

*TTM at 9/30/2021 Pro Forma
**$54.6M inclusive of noncontrolling interest
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PRO FORMA SALES BREAKDOWN

Arcadia provides substantial new source of revenue and significant industry and revenue diversification
Sales by Industry (2020)
DMC and Arcadia

DMC
Energy
Industrial Infrastructure
Architectural Building Products

31%

36%

64%

52%
17%

Sales by Industry (YTD 9/30/2021)
DMC

DMC and Arcadia

Energy
Industrial Infrastructure
Architectural Building Products

34%

49%

66%

34%

17%
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DMC AND ARCADIA: PRO FORMA FINANCIAL PERFORMANCE

Arcadia provides increased financial strength as DMC’s energy and industrial markets recover
2020 Pro Forma
($ in millions)

Sales

Adjusted EBITDA (60% Arcadia)

Gross Margin

$80

$450

30%

$60

$20

0%
Combined

49

$0

30

246
Arcadia

10%

$40

$0
DMC Global

Arcadia

Combined

19

229
DMC Global

$150

30%

20%

25%

$300

34%

40%
475

$600

DMC Global

Arcadia

Combined

2021 YTD 9/30/2021 Pro Forma
($ in millions)

Sales
$400

40%
30%
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$0
DMC Global

Arcadia

Combined
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DMC Global

Arcadia

42

0%
Combined

25

184
Arcadia

$50

10%

$0

$100

17

188
DMC Global

30%

20%

25%

$200

$150
36%

372

$300

$100

Adjusted EBITDA (60% Arcadia)

Gross Margin

Combined
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REVENUE DIVERSIFICATION

DMC has leading positions in diverse markets with distinct cycles
Covid Pandemic

700,000
600,000
500,000
Subprime Financial Crisis

Oil Price Collapse

400,000
300,000
200,000
100,000
-

($000)

2005

2006

2007

2008

2009

DMC Combined Pro Forma

2010

2011

2012

2013

Arcadia

2014

2015

2016

DynaEnergetics

(Architectural building products)

(Energy)

2017

2018

2019

2020

NobelClad
(Industrial infrastructure)

Note: 2005 – 2013 excludes contributions of AMK welding to DMC
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MARKET SIZE OVERVIEW

Arcadia Expands DMC’s total addressable market to approximately $7 billion
$ millions
4,500

Commercial
Interiors $1B

4,000
3,500

High-End
Residential
$1.5 Billion

3,000
2,500
2,000
1,500

Commercial
Exteriors
$2 Billion

1,000

$1.5 Billion

500

$500 million
0
Nob elClad
Estimated market share: 20%
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DynaEn ergetics
Estimated market share: 20%

DMCGlobal.com

Arcadia
Estimated market share: 5%
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ACQUISITION BENEFITS TO DMC STOCKHOLDERS

• Increases DMC’s total addressable market more than 3x
• Growing architectural products segment will diversify DMC’s revenue streams
• Transaction is accretive to DMC earnings
• DMC maintains strong balance sheet
• Strong free cash flow
• Larger size and new end markets will attract broader base of investors and
analysts
• Transaction structure a strong vote of confidence in DMC from Arcadia’s
stockholders
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Arcadia Overview
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ARCADIA OVERVIEW

Strong Financial Growth

• Arcadia is a leading provider of architectural building products and
operates three divisions that serve distinct U.S. end markets
• Company’s largest division provides exterior architectural products to
growing commercial markets in the western and southwestern U.S.
• Arcadia’s interior architectural products division serves national
commercial framing and partitions markets
• Arcadia’s premium residential windows and doors division serves
national high-end residential real estate market
• Company’s growth strategy focused on increasing manufacturing
capacity, growing presence in targeted geographic markets and
expanding share of high-end residential market
• Arcadia has established strong track record of consistent financial growth

Sales
$250
$200

CAGR: 13%

$150

246

$100
$50

71

$0
2010

2020

Adj. EBITDA
$60
$50
$40
$30

CAGR: 23%

51

$20
$10
$0
$in millions
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ONE COMPANY SERVING THREE DISTINCT MARKETS

Arcadia Inc.

Wilson Partitions

(Commercial Exteriors)

•
•
•
•

Architectural framing systems
Curtain and window walls
Entrances
Sun control
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(Commercial Interiors)

•
•
•
•

Door framing systems
Aluminum doors
Sliding systems
Glazing systems
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Arcadia Custom

(High-end Residential)

• Thermally broken steel and
aluminum windows and doors
• Custom wood windows and doors
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ARCADIA INC. SERVES GROWING LOW AND MID-RISE COMMERCIAL EXTERIOR MARKET

• Commercial exteriors business has captured 10% share in
addressable western and southwestern U.S. markets
• Serves highly diversified customer base with 2,000+
unique buyers
• Strong recurring order rates: average customer places ~25
orders annually with average invoice of $5,000
• Approximately 90% customer retention rate driven by
outstanding product quality and availability, excellent
customer service, industry-best lead times
• Serves markets from four manufacturing plants and 11
regional facilities
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WILSON PARTITIONS BUSINESS MODEL BUILT TO SUCCEED IN UP AND DOWN ECONOMIC CYCLES

• Provides custom interior framing
systems for broad range of
commercial end markets
• Sells through national sales force
• Supported by manufacturing
facilities in California, Connecticut
and Texas
• Countercyclical demand results from
strong presence in repair and
remodel (R&R) industry
• Products address noise control, fire
rating, functionality and aesthetics
• Supports customers with integration
of door frames and glazing systems,
custom finishes and unique sliding
systems
Arcadia Inc. Acquisition Presentation
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ARCADIA CUSTOM ADDRESSING GROWING HIGH-END RESIDENTIAL REAL ESTATE MARKET

• Provides custom, fully fabricated aluminum, steel and wood
windows and doors to luxury home market
• Supported by national network of sales agents, and
approximately 140 high-end window and door dealers
• Serves large and growing U.S. market for high-end residences
• Works closely with architects, contractors and installers,
providing support throughout planning and design
• Strong brand recognition based on reputation for unmatched
quality and aesthetics in modern and traditional designs
• Custom, energy-efficient and low-profile product designs
• Uses laser cut manufacturing process for stainless steel
windows
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BUSINESS SEGMENT COMMERCIAL HIGHLIGHTS

Arcadia Inc.
(Commercial Exteriors)

Wilson Partitions
(Commercial Interiors)

Arcadia Custom
(High-end Residential)

$184M / 75%

$26M / 10%

$36M / 15%

Western and Southwestern U.S.

National

National

Fabricated products and short lead
times for fabricators/glaziers/installers
through local satellite locations

National sales strategy leveraging Texas
and Connecticut facilities, augmented
with a national sales force

Delivers engineering services to
architects and designers as well as
loyal glaziers to drive project wins

Focus on product capabilities including
noise control, fire rating, functionality
and aesthetics

Sample end markets

Education, healthcare, government,
infrastructure, low-rise retail, low and
mid-rise office

Commercial architects creating new
spaces within offices or healthcare
facilities

High-end residences, generally
greater than $500k in value

Arcadia Advantage

• Industry-best lead times
• In-region customization and
fabrication – ability to satisfy
smaller, standardized orders and
larger, specialized orders
• Custom finishes

• Integration of door frames and
glazing systems
• Unique sliding system offerings
• Built-to-order custom finishes
• Leading noise control characteristics

• Laser cut stainless steel window
manufacturing process
• Steel replica thermal aluminum
design at ~1/2 price of steel
• Leading thermal performance

2020 sales / % of total
Market

Go-to-market

Arcadia Inc. Acquisition Presentation

DMCGlobal.com

Strategically located sales
representatives cover designated
geographies and sell:
• Through a national network of
window and door dealers
• Direct to architects or end-users
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ATTRACTIVE MARKET OPPORTUNITY

Total Market: $12.5 Billion
Arcadia’s Addressable Market: $4.5 Billion
U.S. high-end residential window and door market
expected to grow at 8% annually from 2022-2025

$1.5 B

Products sold through specialty, high-end distributors
Strong market fundamentals include record-low
mortgage rates, rising consumer income and home
values, demographic shifts, and housing deficit

Products sold by broadline
distributors. Market not targeted by
Arcadia

$2.0 B

Low and mid-rise commercial market in the
western and southwestern U.S. expected to
grow 4% annually from 2022-2025
54% weighted toward outperforming
healthcare and education
44% weighted toward outperforming R&R

$3.0 B
$5.0 B
$1.0 B

Regions outside of Arcadia’s geographic
target markets

Interior architectural products business
expected to grow 4% annually from 2022-2025
Benefits from counter cyclical demand due to
high exposure to R&R

Residential

Commercial Interior

Commercial Exterior

Market growth forecasts from L.E.K. Industry study
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ARCADIA’S NATIONAL PRESENCE

Arcadia facilities

Manufacturing

Regional Service Centers

Finishing

Manufactures architectural framing solutions

Local service centers with onsite fabrication

In-house painting and anodizing

•

Efficient manufacturing base allows for costeffective supply of products to regional locations

•

Offers custom paint and anodized finishes
across full suite of products

•

•

Capable of seamlessly flexing footprint to fulfill
larger, specialized and customized orders on asneeded basis

•

Seamless integration into value chain allows
for capture of incremental margin and ensures
delivery of high-quality products

•

Arcadia Inc. Acquisition Presentation
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Network of strategically located service
centers drives speed to market and caters to
individualized needs of local customers
Serves as downstream, regional distribution
for manufacturing hubs
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Financial Overview
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CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
Trailing Twelve Months Ended September 30, 2021
Redeemable
In Millions
Net sales
Gross profit
Gross profit %

$

Selling, general, and administrative expenses

55,050

Amortization

Selling, general, and administrative expenses
Amortization
Depreciation and amortization
Stock-based compensation expense
Adjusted EBITDA *
Adjusted EBITDA % *

Arcadia
(Unaudited)
245,653
87,006
35.4%

Noncontrolling
Interest (1)
$

34,243

1,196

Depreciation and amortization
Stock-based compensation expense
Adjusted EBITDA *
Adjusted EBITDA % *

In Millions
Net sales
Gross profit
Gross profit %

DMC
(Unaudited)
245,384 $
58,732
23.9%

12,061
6,425
20,972
8.5%

$

DMC
(Unaudited)
188,271 $
46,546
24.7%
42,501

1,789
54,552
22.2%

(21,821)

25,496

1,286
41,870
22.8%

(1) Represents the Adjusted EBITDA attributable to the 40% redeemable noncontrolling interest.
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(16,748)

Pro Forma
(Unaudited)
491,037
145,738
29.7%

34,243

89,293

-

1,196

1,789
32,731
13.3%

Nine Months Ended September 30, 2021
Redeemable
Pro Forma
Arcadia
Noncontrolling
Arcadia
(Unaudited)
Interest (1)
(Unaudited)
183,692
$
183,692 $
66,080
66,080
36.0%
36.0%

823
9,223
4,904
17,349
9.2%

Pro Forma
Arcadia
(Unaudited)
245,653 $
87,006
35.4%

13,850
6,425
53,703
10.9%

Pro Forma
(Unaudited)
371,963
112,626
30.3%

25,496

67,997

-

823

1,286
25,122
13.7%

10,509
4,904
42,471
11.4%
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CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
Twelve Months Ended December 31, 2020
Redeemable
Pro Forma
Arcadia
Noncontrolling
Arcadia

DMC
In Millions
Net sales
Gross profit
Gross profit %

$

(Unaudited)
229,161 $
56,853
24.8%

Selling, general, and administrative expenses
Amortization
Depreciation and amortization
Stock-based compensation expense
Adjusted EBITDA *
Adjusted EBITDA % *

Selling, general, and administrative expenses
Amortization
Depreciation and amortization
Stock-based compensation expense
Adjusted EBITDA *
Adjusted EBITDA % *

$

(Unaudited)
245,964 $
83,149
33.8%

(Unaudited)
475,125
140,002
29.5%

35,090

35,090

88,103

1,449

-

-

1,449

11,081
5,675
19,147
8.4%

$

Interest (1)

53,013

1,640
49,699
20.2%

1,640
29,819
12.1%

(19,880)

Twelve Months Ended December 31, 2019
Redeemable
Pro Forma
Arcadia
Noncontrolling
Arcadia

DMC
In Millions
Net sales
Gross profit
Gross profit %

(Unaudited)
245,964
83,149
33.8%

Pro Forma
Combined

(Unaudited)
397,550 $
145,553
36.6%

(Unaudited)
252,760
86,510
34.2%

Interest (1)
$

12,721
5,675
48,966
10.3%

Pro Forma
Combined

(Unaudited)
252,760 $
86,510
34.2%

(Unaudited)
650,310
232,063
35.7%

65,320

35,804

35,804

101,124

1,544

-

-

1,544

9,860
5,204
93,753
23.6%

1,431
52,137
20.6%

(1) Represents the Adjusted EBITDA attributable to the 40% redeemable noncontrolling interest.
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(20,855)

1,431
31,282
12.4%

11,291
5,204
125,035
19.2%
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ACQUISITION FUNDING SUMMARY AND PRO FORMA CASH AND NET DEBT

Pro Forma Cash Funding of Acquistion
Total Purchase Price
Less: DMC Stock Issued
Add: F reorganization Loan to Minority Holder
Less: Bank Term Loan
Less: DMC Cash Used

Pro Forma Cash and Net Debt at 11-30-21
Cash on Balance Sheet at 11-30-21
DMC Cash used to Fund Acquisition
Estimated Transaction Expenses
DMC Cash Balance after Funding Acquistion
DMC Pro Forma Net Debt at 11-30-21

$

282,481
(20,475)
24,902
(150,000)
(136,909)

$

170,560
(136,909)
(4,500)
29,151
120,849

* Immediately following the closing of the acquisition, DMC will loan $24.9 million to the principal of the noncontrolling interest to address tax consequences of the
acquisition. The principal will issue DMC a promissory note that will be unsecured and bear interest at a simple rate of 1.89% per annum. The note matures at exercise
of the put or call option or in 30-years, whichever is sooner.
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PRO FORMA DEBT AND NET DEBT TO ADJUSTED EBITDA

Total Debt Leverage Ratio

Net Debt Leverage Ratio at 11/30/21

2.79x Pro Forma Debt to
Adjusted EBITDA (1)
160.0

140.0

150.0

140.0

120.0

120.0

80.0
150.0
53.7

60.0
40.0

32.7

60.0

120.8

40.0

53.7

32.7

20.0

20.0

21.0

21.0

$ in millions

120.8

100.0

100.0
80.0

2.25x Pro Forma Net Debt to
Adjusted EBITDA (1) (2)

Debt

DMC EBI TDA (100%)

EBI TD A
Arcadia EBI TD A (60%)

-

$ in millions

Net Debt

DMC EBI TDA (100%)

EBI TD A
Arcadia EBI TD A (60%)

(1) EBITDA is trailing twelve months ended September 30, 2021 (unaudited).
(2) Net debt defined as Pro Forma debt less cash and equivalents and marketable securities on hand as of November 30, 2021 (unaudited).
Arcadia Inc. Acquisition Presentation
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PUT AND CALL DEFINITIONS AND FORMULA

• DMC intends to acquire the remaining 40% of Arcadia through a put and call option.
• Put: Exercised at minority holder’s option. Paid, at DMC’s option, (i) in cash or (ii) 20% in
cash and 80% in shares of DMC Preferred Stock. Cash dividends on the Preferred will
accrue at a rate of 3% of the Purchase Price per annum from the date of issuance on a
cumulative, non-participating basis. DMC may redeem at any time, and must redeem
three years after the date of the issuance. Redemption would be amortized over three
years. Minority holder can also redeem into common stock anytime between issuance
and redemption by DMC.
• Call: Payable in cash
• Floor valuation of put and call option is $187.1
• Formula: The put and call formula is based on the average EBITDA for the past two
completed fiscal years plus the EBITDA forecast for the current year multiplied by an exit
multiple of 9.5
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RECONCILIATIONS OF NON-GAAP FINANCIAL MEASUREMENTS - DMC, ARCADIA AND COMBINED ADJUSTED EBITDA

Twelve Months Ended December 31, 2019
DMC
Arcadia
Combined
$000
Net income
Interest expense, net
Income tax provision
Depreciation
Amortization
EBITDA
Restructuring
Due diligence adjustments (1)
Stock-based compensation
Other expense, net
Adjusted EBITDA
Adjusted EBITDA attributable to redeemable noncontrolling interest (2)
Adjusted EBITDA attributable to DMC

$000
Net income
Interest expense, net
Income tax provision
Depreciation
Amortization
EBITDA
Restructuring
Due diligence adjustments (1)
Stock-based compensation
Other (income), net
Adjusted EBITDA
Adjusted EBITDA attributable to redeemable noncontrolling interest (2)
Adjusted EBITDA attributable to DMC

$

Unaudited
34,041
1,554
22,661
8,316
1,544
68,116
20,264

Unaudited
79,316
1,554
23,381
9,747
1,544
115,542
20,264
4,711
5,204
169
145,890
(20,855)
125,035

$000
Net (loss) income
Interest expense, net
Income tax (benefit) provision
Depreciation
Amortization
EBITDA
Restructuring
Due diligence adjustments (1)
Stock-based compensation
Other expense, net
Adjusted EBITDA
Adjusted EBITDA attributable to redeemable noncontrolling interest (2)
Adjusted EBITDA attributable to DMC

Nine Months Ended September 30, 2021
DMC
Arcadia
Combined
Unaudited
Unaudited
Unaudited
2,559 $
40,984 $
43,543
230
230
610
350
960
8,400
1,319
9,719
823
823
12,622
42,653
55,275
127
127
(783)
(783)
4,904
4,904
(304)
(304)
17,349
41,870
59,219
(16,748)
(16,748)
17,349
25,122
42,471

$000
Net income
Interest expense, net
Income tax provision
Depreciation
Amortization
EBITDA
Restructuring
Due diligence adjustments (1)
Stock-based compensation
Other (income), net
Adjusted EBITDA
Adjusted EBITDA attributable to redeemable noncontrolling interest (2)
Adjusted EBITDA attributable to DMC

$

Unaudited
45,275
720
1,431
47,426
4,711

5,204
169
93,753
93,753

$

Twelve Months Ended December 31, 2020
DMC
Arcadia
Combined

52,137
(20,855)
31,282

$

$

Unaudited
(1,412) $
731
(548)
9,632
1,449
9,852
3,387

Unaudited
44,605
841
1,640
47,086
2,613

5,675
233
19,147
19,147

$

49,699
(19,880)
29,819

$

Unaudited
43,193
731
293
11,272
1,449
56,938
3,387
2,613
5,675
233
68,846
(19,880)
48,966

Trailing Twelve Months September 30, 2021
DMC
Arcadia
Combined
Unaudited
Unaudited
Unaudited
1,632 $
52,970 $
54,602
397
397
437
889
1,326
10,865
1,789
12,654
1,196
1,196
14,527
55,648
70,175
209
209
(1,096)
(1,096)
6,425
6,425
(189)
(189)
20,972
54,552
75,524
(21,821)
(21,821)
20,972
32,731
53,703

(1) Due Diligence adjustments to reconcile net income to adjusted EBITDA on a similar basis to DMC Global Inc.
(2) Represents the adjusted EBITDA attributable to the 40% redeemable noncontrolling interest

Arcadia Inc. Acquisition Presentation

DMCGlobal.com
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APPENDIX: USE OF NON-GAAP FINANCIAL MEASURES
Adjusted EBITDA is a non-GAAP (generally accepted accounting
principles) measure that we believe provides an important indicator
of our ongoing operating performance and that we use in
operational and financial decision-making. We define EBITDA as net
income or loss plus or minus net interest, taxes, depreciation and
amortization. Adjusted EBITDA excludes from EBITDA stock-based
compensation, restructuring and impairment charges and, when
appropriate, other items that management does not utilize in
assessing DMC’s operating performance (as further described in the
tables below). As a result, internal management reports used during
monthly operating reviews feature Adjusted EBITDA and certain
management incentive awards are based, in part, on the amount of
Adjusted EBITDA achieved during the year.
EBITDA is defined as net income plus or minus net interest plus
taxes, depreciation and amortization. Adjusted EBITDA excludes from
EBITDA stock-based compensation, restructuring and impairment
charges and, when appropriate, other items that management does
not utilize in assessing DMC’s operating performance (as further
described in the attached financial schedules).

Presentation Title
Arcadia Inc. Acquisition Presentation

Management uses adjusted EBITDA in its operational and financial
decision-making, believing that it is useful to eliminate certain items
in order to focus on what it deems to be a more reliable indicator of
ongoing operating performance. As a result, internal management
reports used during monthly operating reviews feature adjusted
EBITDA measures. Management believes that investors may find this
non-GAAP financial measure useful for similar reasons, although
investors are cautioned that non-GAAP financial measures are not a
substitute for GAAP disclosures. In addition, management incentive
awards are based, in part, on the amount of adjusted EBITDA
achieved during relevant periods. EBITDA and adjusted EBITDA are
also used by research analysts, investment bankers and lenders to
assess operating performance. For example, a measure similar to
adjusted EBITDA is required by the lenders under DMC’s credit
facility.

12/17/21

DMCGlobal.com

Because not all companies use identical calculations, DMC’s
presentation of non-GAAP financial measures may not be comparable
to other similarly titled measures of other companies. However, these
measures can still be useful in evaluating the company’s performance
against its peer companies because management believes the
measures provide users with valuable insight into key components of
GAAP financial disclosures. For example, a company with greater GAAP
net income may not be as appealing to investors if its net income is
more heavily comprised of gains on asset sales. Likewise, eliminating
the effects of interest income and expense moderates the impact of a
company’s capital structure on its performance.
All of the items included in the reconciliation from net income to
EBITDA and adjusted EBITDA are either (i) non-cash items (e.g.,
depreciation, amortization of purchased intangibles and stock-based
compensation) or (ii) items that management does not consider to be
useful in assessing DMC’s operating performance (e.g., income taxes,
restructuring and impairment charges). In the case of the non-cash
items, management believes that investors can better assess the
company’s operating performance if the measures are presented
without such items because, unlike cash expenses, these adjustments
do not affect DMC’s ability to generate free cash flow or invest in its
business. For example, by adjusting for depreciation and amortization
in computing EBITDA, users can compare operating performance
without regard to different accounting determinations such as useful
life. In the case of the other items, management believes that investors
can better assess operating performance if the measures are presented
without these items because their financial impact does not reflect
ongoing operating performance.
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