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INGENUITY IN ACTION.

CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING INFORMATION
This presentation contains “forward-looking

our plans to install another automated shaped-

the timely completion of contracts; the timing and size

statements” within the meaning of section 27A of the

charge line in Blum Texas and total shaped-charge

of expenditures; the timely receipt of government

Securities Act of 1933 and section 21E of the Securities

capacity following such installation, the expected

approvals and permits; the price and availability of

Exchange Act of 1934. We intend the forward-looking

timing of the payments of AD/CVD penalties,

metal and other raw material; the adequacy of local

statements throughout this presentation to be covered

and the outcome of pending patent litigation. The

labor supplies at our facilities; current or future limits

by the safe harbor provisions for forward-looking

forward-looking information is based on information

on manufacturing capacity at our various operations;

statements. Statements contained in this report which

available as of the date of this report and on numerous

our ability to complete our expansion plans on

are not historical facts are forward-looking statements

assumptions and developments that are not within our

schedule and on budget; our ability to successfully

that involve risks and uncertainties that could cause

control. Although we believe that our expectations as

integrate acquired businesses; the impact of pending or

actual results to differ materially from projected results.

expressed in these forward-looking statements are

future litigation or regulatory matters; the availability

These statements can sometimes be identified by our

reasonable, we cannot assure you that our expectations

and cost of funds; and general economic conditions,

use of forward-looking words such as “may,” “believe,”

will turn out to be correct. Factors that could cause

both domestic and foreign, impacting our business and

“plan,” “anticipate,” “estimate,” “expect,” “intend,” and

actual results to differ materially include, but are not

the business of the end-market users we serve. Readers

other phrases of similar meaning. Such statements

limited to, those factors referenced in our Annual

are cautioned not to place undue reliance on these

include projections, guidance and other statements

Report on Form 10-K for the year ended December 31,

forward-looking statements, which reflect

regarding our expected financial position and operating

2018 and such things as the following: changes in global

management’s analysis only as of the date hereof. We

results, the expected impacts of new accounting

economic conditions; the ability to obtain new contracts

undertake no obligation to publicly release the results

standards and the timing of our implementation

at attractive prices; the size and timing of customer

of any revision to these forward-looking statements

thereof, our business strategy, expectations regarding

orders and shipments ; product pricing and margins; our

that may be made to reflect events or circumstances

NobelClad's end markets and activity levels, comments

ability to realize sales from our backlog; fluctuations in

after the date hereof or to reflect the occurrence of

regarding expanding demand for DynaEnergetics'

customer demand; fluctuations in foreign currencies;

unanticipated events.

products, particularly DynaSelectTM and DynaStageTM,

competitive factors;
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OUR STORY

DMC Global is a diversified holding company. Our
innovative businesses provide differentiated
products and services to niche industrial and
commercial markets around the world. DMC’s
objective is to identify well-run businesses and
strong management teams and support them with
long-term capital and strategic, legal, technology
and operating resources. Our approach helps our
portfolio companies grow core businesses, launch
new initiatives, upgrade technologies and systems
to support their long-term strategy, and make
acquisitions that improve their competitive
positions and expand their markets. DMC’s
culture is to foster local innovation versus
centralized control, and stand behind our
businesses in ways that truly add value. Today,
DMC’s portfolio consists of DynaEnergetics and
NobelClad, which collectively address the energy,
industrial processing and transportation markets.
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SELECT DATA

Symbol (Nasdaq GS):

BOOM

52-week price range:

$30.25 – $76.68

Average daily volume:

336,482

Market capitalization:

$668.2 Billion

Shares outstanding:

14.6 Million

Approximate float:

14.4 Million

Fiscal year:

December 31

Quarterly dividend:

$0.125

Revenue (ttm):

$389.3 Million

Adjusted diluted EPS* (ttm)

$3.33

Adjusted EBITDA* (ttm)

$87.0 Million

ROIC* (ttm)

30%

*Non-GAAP financial measure
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DMC PERFORMANCE

Sales

Adjusted EBITDA*

$350
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$ in millions
*Non-GAAP financial measure
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REVENUE BY BUSINESS

DynaEnergetics
NobelClad
$ in millions
2017

2018

$121.3
$71.6

$237.4

(63%)

(73%)

(37%)

$89.0
(27%)
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DMC EXECUTIVE LEADERSHIP

KEVIN LONGE President & CEO

MICHAEL KUTA CFO

MICHELLE SHEPSTON CLO

GEOFF HIGH VP, IR

• Named President, CEO and Director in
March 2013

• Joined DMC as CFO in March 2014

• Joined DMC in 2016 after 16 years with
Denver-based Davis Graham & Stubbs
LLP

• Joined DMC in November 2014 after 21
years with Denver-based Pfeiffer High
Investor Relations, Inc.

• Was a partner with DGS, and practiced
with the Corporate Finance and
Acquisitions Group

• Former partner with Pfeiffer High;
oversaw small-cap and mid-cap publiccompany accounts across multiple
industries. Managed the DMC Global
account for 10 years

• Joined DMC as COO in July 2012
• Former VP and and GM of Sonoco's $600
million Protective Packaging division
• Former President of Sonoco's
ThermoSafe Brands
• Oversaw global sales, marketing,
engineering and R&D for the life
sciences, medical, food and industrial
durables markets
• Oversaw eight manufacturing centers in
the U.S., Europe and Asia

• Former Corporate Controller at Berkshire
Hathaway’s Lubrizol Corporation, a
global, $6 billion specialty chemicals
company
• Was responsible for building and
managing financial operations for
Lubrizol’s disbursed global operations,
including accounting, consolidation and
financial reporting functions, and
oversight of internal controls
• Former financial positions of increasing
responsibility at Lincoln Electric and
Eaton Corporation

• Expertise in securities law, mergers &
acquisitions, cross border debt & equity
transactions, contract negotiation and
execution
• Industry expertise includes energy and
natural resources

• Expertise in institutional, analyst and
retail investor relations; shareholder
analysis and targeting; IR strategy
development and implementation
• Industry expertise includes oil & gas and
industrial infrastructure

• Former President of three operating
divisions at Lydall, Inc. (NYSE-LDL)
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LEADERSHIP TEAM

IAN GRIEVES

JOHN SCHEATZLE

President, DynaEnergetics

President, NobelClad

• Joined DynaEnergetics in 2013

• Joined DMC in 2016 after 19 years with advanced
materials manufacturer Materion

• 20 years of diverse operational, engineering, finance
and management experience with international
industrial businesses
• Previously Senior Vice President of Lydall, Inc.’s
Performance Materials division

• As Vice President and General Manager of
Materion’s Performance Alloys division, was
responsible for multiple North American production
facilities and international sales and distribution
centers
• Former General Manager of Materion’s Ceramic
Products division
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OUR CULTURE

DMC empowers its people and organizations
by institutionalizing entrepreneurship and
celebrating technical ingenuity. DMC’s
responsive organizations are focused on
serving the world’s growth markets, giving
investors high returns throughout varying
economic cycles.
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CHAPTER & PAGE TITLE HERE

REPRESENTATIVE: NAME & POSITION HERE
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DYNAENERGETICS OVERVIEW

Leading provider of advanced, intrinsically safe perforating
systems to the global oil and gas industry
Reputation for product safety, technical innovation and system reliability under extreme
environmental conditions
Only company manufacturing all primary components of a perforating system
Leading a transition in North America’s well completions industry from field assembly of
components to fully Factory-Assembled, Performance-Assured™ perforating systems
Unmatched global reach serving a worldwide network of oil and gas service providers
Technologies are driving improved safety, productivity and lower operating costs for
customers
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DYNAENERGETICS PERFORMANCE

Sales

Adjusted EBITDA*
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*Non-GAAP financial measure
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PERFORATING BASICS

1. Once a wellbore is drilled and
cement and steel casing are in
place, a perforating gun
is deployed into the well.
2. The perforating gun is
fired, sending plasma jets through
the casing and into the
surrounding formation creating
“perforation tunnels.”
3. Oil or gas flows through the
perforation tunnels and
into the well.
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DYNAENERGETICS’ PRODUCT ECOSYSTEM
Intrinsically Safe
Initiating Systems (IS2™)
•

IS2 - TF (Top Fire)

•

IS2 - IG (Igniter)

•

IS2 - EW (External
Wire)

Solid-state assembly of
IS2 systems eliminates
internal wiring and
associated failure points.
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Shaped Charges
(SC)

Packaging and Hardware

• SC FracTune
Uniform hole size

+

• SC HaloFrac
Frac Optimized

+

DynaStage™ (DS) Factory-Assembled,
Performance-Assured™ Perforating Systems

Specialty Systems
and Components

• Carrier Tubes

• DS – Infinity

• Disposable TSA subs

• DS – Trinity™ 4.0

Plug & Abandonment
• P&A DynaSlot

=

• Ballistic Release Tools

• SC DPEX
Energetic Liner

• Accessories

• SC BH (Big Hole)

• Exposed Gun Assemblies

• SC GH (Good Hole)

• Exposed Gun Subs

• SC DP/DP2/DP3
(Deep Penetrating)

• TCP Subs

Charges available in
multiple energetics
formulations, case
materials and sizes.

• DS – Trinity™ 3.5

Pipe Recovery
• DynaBlade

• DS – NLine™

Conventional TCP
Conventional Wireline

DS Systems available in more than 2,800
configurations, which can be customized to
address:
• rock formation
• basin
• shaped charge count
• explosive type (HMX, RDX HNX)
• explosive volume
• gun length
• gun diameter

DMCGlobal.com

Fragmenting Gun
Surface Electronics
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DYNASTAGE™ FACTORY-ASSEMBLED, PERFORMANCE-ASSURED™ PERFORATING SYSTEM VS. TRADITIONAL PERFORATING GUN & COMPONENTS

Connecting sub
Shaped charges

DynaStage™ System

Pressure bulkhead
Prewired charge carrier

IS2™ Solid-state Top-Fire Wireless Detonator
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Detonating
cord
Resistorized detonator
Addressable switch
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DYNASTAGE PROVIDES BUSINESS MODEL ADVANTAGE
TRADITIONAL INDUSTRY MODEL

DYNAENERGETICS MODEL: PRODUCT BENEFITS + BUSINESS MODEL ADVANTAGE

Traditional Process

DynaStage Advantages

Challenges:
• Assembly errors lead to misfires
• Quality & safety
• Operating cost
• Complexity of supply chain

Benefits:
• No misfires, improved reliability
• Reduced transportation costs and field labor
• Reduced cycle times
• No need for gun assembly or storage facilities
• Simplified supply chain
• Reduced working capital, improved profitability for customers

Customer mixes & matches
perforating components from multiple
suppliers, then assembles and wires
gun in the field
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• Factory assembled and delivered to customer in the field
• System is armed upon installation of DynaStage switch detonator, eliminating field wiring
• Surface tester ensures system is fully functional before down-hole deployment
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DYNASTAGE CASE STUDY: MALLARD COMPLETIONS

Mallard Completions commenced
operations in the Permian Basin in
2017 with objective of streamlining
the traditional wireline model.
DynaStage was a critical component
in this strategy.

DynaStage eliminated need for investments in traditional gunassembly facilities and associated personnel
System provided crews with safe, easy-to-handle perforating
systems that simplified the the gun-string assembly process
and enabled more stages per day
Adoption of DynaStage helped mitigate risks associated with
industry cycles and fluctuations in completions activity
Mallard completed 1,950 stages over 11 months for a single
customer. 15,600 DynaStage systems were deployed without a
mis-run
DynaStage has enabled Mallard’s overall perforating reliability
rate of 99.96%, well above traditional perf-gun performance
Mallard planning to replicate the Permian model in other U.S.
basins using DynaStage
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SALES STRATEGY

DynaEnergetics’ sales and
marketing programs extend
beyond service providers to
include exploration & production
companies operating throughout
North America’s unconventional
oil and gas sector.

An operator-focused sales strategy has resulted in
strong product pull through from many of North
America’s most influential E&P companies.

The BOOM-1 Marketing Trailer takes DynaEnergetics’ products and technologies
directly to operators and service providers across North America
2019 Investor Presentation
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DYNAENERGETICS MARKET INDICATORS: NORTH AMERICA ONSHORE FRAC STAGE ACTIVITY

North America Frac Stages (thousands)

North America Shaped Charges (millions)
847*

683

50*

729*

609

39*

538
32

451
25
314

23
19
13

2014

2015

2016

610

451 (-26%)

314 (-30%)

2017
538 (70%)

2018
683 (21%)

2019

2020

729 (6%)

847 (14%)

2014

2015

2016

2017

2018

2019

2020

25

19 (-24%)

13 (-32%)

23 (77%)

32 (40%)

39 (22%)

50 (28%)

Source: Spears & Associates Q2 2019 market report
* Forecast
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DYNAENERGETICS MARKET INDICATORS: NORTH AMERICA’S TRANSITION TO ADVANCED, ADDRESSABLE SWITCH TECHNOLOGY

Switch By Type - 2014

Switch By Type - 2017

24%

Switch By Type - 2020

31%
43%
57%
69%

76%

Mechanical Switch

Addressable Switch

Source: Spears & Associates Q2 2019 market report
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GLOBAL PERFORATING MARKET

2019 – Estimated Perforating Revenue by Supplier – Total Mkt $1.5 billion

6%

4%
16%

Core Laboratories

10%

Hunting PLC (Hunting Titan)
Oil States (GeoDynamics)
DMC Global (DynaEnergetics)

8%

Schlumberger
28%

*Does not include the perforating charges and systems supplied
from China and Russia. China and Russia together supply an
estimated 27 million perforating charges annually in 2014.

Halliburton
Baker Hughes
ETA

21%
7%

Source: Spears & Associates Q2 2019 market report
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DYNASTAGE CAPACITY EXPANSION

74,000 sq. ft. of new
manufacturing, assembly and
administrative space opened in
Blum, Texas
• Two new automated shaped
charge lines more than triple
North American production
capacity
• 6 DynaStage assembly lines,
doubling assembly capacity
• 20 CNC machines for TSA and
gun manufacturing
• Training and administrative
facilities
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SELECT END USERS

*

*

*

* These major energy service companies are both competitors
and customers. When distribution limitations inhibit these
companies’ ability to supply perforating equipment to certain international
locations, they often turn to DynaEnergetics.
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DYNAENERGETICS SALES BY GEOGRAPHY

6M 2019 Sales

United States / 85%
Canada / 4%
UAE / 2%
Russia / 1%
Egypt / 1%
Ukraine / 2%
Rest of World / 5%
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DYNAENERGETICS GROWTH INITIATIVES

• Lead industry in safety, operating
performance and efficiency
• Invest in global sales, application
engineering and technical support
• Continue development of nextgeneration technologies
• Achieve industry leading
contribution and gross margins
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NOBELCLAD OVERVIEW

NobelClad is the leading provider of explosion welded plate
Serves a diversified roster of industrial and infrastructure end markets
Only explosion welding company with global manufacturing facilities and international sales
and marketing teams
Application development efforts have opened new markets and established new uses for
explosion clad plates
Profiting from global energy and industrial infrastructure investments
Strong free cash flow
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NOBELCLAD’S PERFORMANCE

Sales

Adjusted EBITDA*
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$ in millions
*Non-GAAP financial measure
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ENGINEERING PROCUREMENT & CONSTRUCTION (EPC) COMPANY BACKLOG INDEX
Cummulative Company Backlog - Index

In M illio ns o f USD

1Q19

4Q18*

1Q18**

72,775

68,924

70,451

5.6%

3.3%

$100,000

Total

$90,000

* Quarter to quarter grow th rate for 1Q19
** Year to Year grow th rate for 1Q19

$80,000

$70,000

The EPC Backlog Index is a cummulative summary of
the backlog for five global companies that report quarterly
backlog.

$60,000

$50,000

Company
TechnipFMC
Fluor
KBR
Jacobs
Saipem

$40,000

$30,000

Headquarters
London
USA
USA
USA
Italy

$20,000

$10,000

$-
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Q1-2019

Q4-2018

Q3-2018

Q2-2018

Q1-2018

Q4-2017

Q3-2017

Q2-2017

Q1-2017

Q4-2016

Q3-2016

Q2-2016

2019 Investor Presentation

29

NOBELCLAD SALES BY GEOGRAPHY

6M 2019 Sales

United States / 51%
Canada / 8%
Sweden / 3%
UAE / 3%
Germany / 4%
France / 4%
Norway / 5%
Rest of World / 18%
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DEMAND DRIVERS FOR EXPLOSION WELDING

01

Global Infrastructure
Investment

2019 Investor Presentation

02

03

Corrosive
Environments

Design
Flexibility
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NOBELCLAD’S COMPETITIVE ADVANTAGE

NobelClad’s leadership position in
the explosion welding industry is
protected by significant barriers to
entry.
• Global network of specialty metals
providers
• Permits and shooting sites
in U.S. and Europe
• Mastery of explosion-welding
process for large-scale production
• Strong working relationships with
end-market customers
Titanium clad pressure vessels – image courtesy of Coek Engineering.
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PRIMARY END MARKETS SERVED

• Chemical
• Oil and Gas
• Metals and Mining
• Marine
• Power Generation
• Alternative Energy
• Industrial Refrigeration
• Transportation
• Defense and Protection
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NOBELCLAD GROWTH INITIATIVES

• Increase investment in global sales
organization
• Maintain focus on application
development and innovation
• Improve contribution and gross
margins
• Capitalize on new product
solutions

2019 Investor Presentation

DMCGlobal.com

34

SELECT END USERS

Chemicals

Refining

Mining

Engineering

NobelClad provides value to its industrial and infrastructure customers by
collaborating at every stage of development. During design phases,
NobelClad is a key resource for process architects and engineers who often
write NobelClad plates into their manufacturing specifications.
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FINANCIAL PERFORMANCE REVIEW

($MM except per share
amounts)

2014

2015

2016

2017

2018

6M 18

6M 19

$202.6
0%

$166.9
-18%

$158.6
-5%

$192.8
22%

$326.4
69%

$148.2
72%

$211.1
42%

Gross Profit
% margin

$61.4
30%

$35.6
21%

$38.7
24%

$59.4
31%

$110.7
24%

$49.5
33.4%

$78.5
37.2%

Operating Profit (Loss)*
% margin

$14.7
7%

($0.0)
0%

($5.2)
-3%

$9.6
5%

$46.5
14%

$19.0
13%

$45.5
22%

Income (Loss) from
Continuing Operations (after
tax)*

$7.9

($8.0)

($5.5)

$2.1

$30.7

$13.8

$32.8

Diluted EPS from Continuing
Operations*

$0.57

($0.57)

($0.39)

$0.16

$2.07

$0.94

$2.2

Adjusted EBITDA*
% margin

$31.5
16%

$13.1
8%

$9.0
6%

$23.1
12%

$59.6
18%

$25.6
17%

$52.9
25%

Sales
% growth

*Non-GAAP financial measures
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BALANCE SHEET HIGHLIGHTS

Assets ($MM)

June 30, 2019

March 31, 2018

December 31, 2018

Cash, cash equivalents

$14.9

$14.9

$13.4

Accounts receivables, net

$76.8

$73.3

$59.7

Inventory

$60.0

$50.9

$51.1

Total current assets

$158.3

$146.0

$132.2

Total assets

$285.2

$266.1

$240.4

Total current liabilities

$70.3

$66.9

$64.6

Lines of credit

$35.9

$40.2

$38.2

Total liabilities

$121.7

$117.2

$106.1

Total stockholders’ equity

$163.5

$148.9

$134.3

Total liabilities and stockholders’
equity

$285.2

$266.1

$240.0

Liabilities ($MM)
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DMC’S PERFORMANCE TENETS

Through share ownership, DMC
management has closely
aligned its interest with
independent shareholders, and
all management decisions are
made to maximize shareholder
value.
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DMC has adopted three tenets to guide superior
share price performance:
1.

Maximize free cash flow through financial
discipline

2.

Maximize return on invested capital by achieving
operational excellence and making discerning
investment decisions

3.

Invest in new technology, product and market
development to drive sustained growth and
increased profitability
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CONTACT INFORMATION

Contact

Primary Contact

DMC
11800 Ridge Parkway, Suite 300
Broomfield, Colorado 80021, USA
T 800-821-2666

Geoff High
Vice President of Investor Relations
E ghigh@dmcglobal.com
T 303-514-0656
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APPENDIX: USE OF NON-GAAP FINANCIAL MEASURES
Adjusted EBITDA, adjusted operating income (loss), adjusted net
income (loss), adjusted diluted earnings (loss) per share and return
on invested capital (ROIC) are non-GAAP (generally accepted
accounting principles) financial measures used by management to
measure operating performance and liquidity. Non-GAAP results are
presented only as a supplement to the financial statements based on
U.S. generally accepted accounting principles (GAAP). The non-GAAP
financial information is provided to enhance the reader’s
understanding of DMC’s financial performance, but no non-GAAP
measure should be considered in isolation or as a substitute for
financial measures calculated in accordance with GAAP.
Reconciliations of the most directly comparable GAAP measures to
non-GAAP measures are provided within the schedules attached to
this release.
EBITDA is defined as net income plus or minus net interest plus
taxes, depreciation and amortization. Adjusted EBITDA excludes from
EBITDA stock-based compensation, restructuring and impairment
charges and, when appropriate, other items that management does
not utilize in assessing DMC’s operating performance (as further
described in the attached financial schedules). Adjusted operating
income (loss) is defined as operating income (loss) plus restructuring
and impairment charges and, when appropriate, other items that
management does not utilize in assessing DMC’s operating
performance. Adjusted net income (loss) is defined as net income
(loss) plus restructuring and impairment charges and, when
appropriate, other items that management does not utilize in
assessing DMC’s operating performance. Adjusted diluted earnings
(loss) per share is defined as diluted earnings (loss) per share plus
restructuring and impairment charges and, when appropriate, other
items that management does not utilize in assessing DMC’s
operating performance. Net debt is defined as total debt less cash
and cash equivalents.

Presentation
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ROIC is based on Bloomberg Finance's most recent calculation
methodology and is computed as trailing 12-month net operating
profit after tax divided by average invested capital, where average of
invested capital is calculated based on the average of invested capital
for the current period and invested capital for the same period a year
ago. None of these non-GAAP financial measures are recognized
terms under GAAP and do not purport to be an alternative to net
income as an indicator of operating performance or any other GAAP
measure. Management uses adjusted EBITDA in its operational and
financial decision-making, believing that it is useful to eliminate
certain items in order to focus on what it deems to be a more reliable
indicator of ongoing operating performance. As a result, internal
management reports used during monthly operating reviews feature
adjusted EBITDA measures. Management believes that investors may
find this non-GAAP financial measure useful for similar reasons,
although investors are cautioned that non-GAAP financial measures
are not a substitute for GAAP disclosures. In addition, management
incentive awards are based, in part, on the amount of adjusted
EBITDA achieved during relevant periods. EBITDA and adjusted EBITDA
are also used by research analysts, investment bankers and lenders to
assess operating performance. For example, a measure similar to
adjusted EBITDA is required by the lenders under DMC’s credit
facility.
Adjusted operating income (loss), adjusted net income (loss) and
adjusted diluted earnings (loss) per share are presented because
management believes these measures are useful to understand the
effects of restructuring and impairment charges on DMC’s operating
income (loss), net income (loss) and diluted earnings (loss) per share,
respectively. ROIC is used by management as one measure of the
effectiveness of DMC’s use of capital in its operations, and
management believes it may be of similar usefulness to investors.

9/19/19
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Because not all companies use identical calculations, DMC’s
presentation of non-GAAP financial measures may not be comparable
to other similarly titled measures of other companies. However, these
measures can still be useful in evaluating the company’s performance
against its peer companies because management believes the
measures provide users with valuable insight into key components of
GAAP financial disclosures. For example, a company with greater GAAP
net income may not be as appealing to investors if its net income is
more heavily comprised of gains on asset sales. Likewise, eliminating
the effects of interest income and expense moderates the impact of a
company’s capital structure on its performance.
All of the items included in the reconciliation from net income to
EBITDA and adjusted EBITDA are either (i) non-cash items (e.g.,
depreciation, amortization of purchased intangibles and stock-based
compensation) or (ii) items that management does not consider to be
useful in assessing DMC’s operating performance (e.g., income taxes,
restructuring and impairment charges). In the case of the non-cash
items, management believes that investors can better assess the
company’s operating performance if the measures are presented
without such items because, unlike cash expenses, these adjustments
do not affect DMC’s ability to generate free cash flow or invest in its
business. For example, by adjusting for depreciation and amortization
in computing EBITDA, users can compare operating performance
without regard to different accounting determinations such as useful
life. In the case of the other items, management believes that investors
can better assess operating performance if the measures are presented
without these items because their financial impact does not reflect
ongoing operating performance.
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RECONCILIATIONS OF NON-GAAP FINANCIAL MEASUREMENTS – DYNAMIC MATERIALS EBITDA AND ADJUSTED EBITDA

($MM except per share
amounts)

2014

2015

2016

2017

2018

6M 18

6M 19

$2.6

$(24.0)

$(6.5)

$(18.9)

$30.5

$10.3

$32.4

$(0.6)

—

—

—

—

—

—

Interest expense

$0.6

$1.7

$1.1

$1.7

$1.6

$0.6

$0.8

Interest income

$0.0

$0.0

$0.0

$0.0

$0.0

$0.0

$0.0

Income tax provision (benefit)

$3.9

$(2.1)

$0.8

$3.6

$4.1

$3.9

$12.2

Depreciation

$7.1

$6.2

$6.8

$6.5

$6.6

$3.2

$4.0

Amortization

$6.1

$4.0

$4.0

$4.1

$2.9

$1.6

$0.8

$19.7

$(14.1)

$6.2

($3.0)

$45.7

$19.6

$50.2

$6.8

$4.1

$1.2

$4.3

$1.1

$0.4

$0.4

Accrued anti-dumping duties

—

$6.2

—

$17.6

—

$3.1

—

Goodwill impairment charges

—

$11.5

—

—

$8.0

—

—

DynaEnergetics inventory
reserves

$1.3

$1.9

—

—

—

—

—

Stock-based compensation

$3.6

$2.8

$2.3

$3.0

$3.6

$1.8

$2.7

Other (income) expense, net

$0.3

$0.7

($0.6)

$1.4

$1.2

$0.7

($0.3)

$31.7

$13.0

$9.1
$23.3
DMCGlobal.com

$59.6

$25.6

$53.0

Net income (loss) attributable to
DMC
Income from discontinued
operations

EBITDA
Restructuring

Adjusted EBITDA
2019 Investor Presentation
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RECONCILIATIONS OF NON-GAAP FINANCIAL MEASUREMENTS - DILUTED EPS FROM CONTINUING OPERATIONS

($MM except per share amounts)

Pre-tax

Tax

Net

Diluted
EPS

Six months ended June 30, 2018
Net income from continuing
operations, as reported

Pre-tax

Tax

Net

Diluted
EPS

Six months ended June 30, 2019

$14.2

$3.9

$10.3

$0.69

$44.6

$12.2

$32.4

$2.17

$0.4

—

$0.4

$0.03

$0.4

—

$0.4

$0.03

Accrued anti-dumping duties

$3.1

—

$3.1

$0.22

—

—

—

—

Net income from continuing
operations, excluding charges

$17.7

$0.6

$13.8

$0.94

$45.0

$12.2

$32.8

$2.20

Restructuring programs:
NobelClad

2019 Investor Presentation
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RECONCILIATIONS OF NON-GAAP FINANCIAL MEASUREMENTS - DYNAENERGETICS EBITDA AND ADJUSTED EBITDA

($MM except per share
amounts)

2014

2015

2016

2017

2018

2019 Q2

Operating income (loss)

$14.5

$(19.2)

$(5.4)

$15.5

$44.5

$26.8

Depreciation

$2.5

$2.5

$3.1

$3.2

$3.8

$0.9

Amortization

$4.2

$3.7

$3.6

$3.7

$2.5

$0.7

Restructuring

—

$1.7

$1.1

$0.5

—

—

Goodwill impairment
charge

—

$11.5

—

—

—

—

Accrued anti-dumping
duties & penalties

—

$6.2

—

—

$8.0

—

$1.3

$1.9

—

—

—

—

$22.5

$8.3

$2.4

$22.9

$58.8

$13.8

DynaEnergetics inventory
reserves
Adjusted EBITDA

2019 Investor Presentation
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RECONCILIATIONS OF NON-GAAP FINANCIAL MEASUREMENTS - NOBELCLAD EBITDA AND ADJUSTED EBITDA

($MM except per share
amounts)

2014

2015

2016

2017

2018

2019 Q2

Operating income (loss)

$2.2

$5.8

$8.9

$(17.4)

$6.5

$1.9

Depreciation

$4.6

$3.8

$3.6

$3.3

$2.8

$0.7

Amortization

$1.9

$0.4

$0.4

$0.4

$0.4

$0.1

Restructuring

$6.8

$0.8

—

$3.8

$1.1

$0.3

—

—

—

$17.6

—

—

$15.5

$10.8

$12.9

$7.7

$10.8

$3.0

Goodwill impairment
charge
Adjusted EBITDA

2019 Investor Presentation
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RECONCILIATIONS OF NON-GAAP FINANCIAL MEASUREMENTS – RETURN ON INVESTED CAPITAL

3-months ended
June 30, 2018
Operating income
Income tax provision (benefit) (1)
Net operating profit after taxes (NOPAT)

Sept. 30, 2018

10,229
3,555
6,674

Dec. 31, 2018

8,820
3,400
5,420

March 31, 2019

13,063
(2,809)
15,872

Trailing Twelve Months NOPAT
Allowance for doubtful accounts

March 31, 2018
1,269

Deferred tax assets

Long-term debt
Total invested capital

572

September 30, 2018
490

December 31, 2018
513

Tax calculation for NOPAT:

Income Before Income Taxes
Income Tax Provision
Effective Tax Rate

2019 Investor Presentation

43,434

54,050

March 31, 2019

June 30, 2019
574

428

—

—

—

(4,001)

(3,843)

(3,656)

606

849

379

880

458

4,603
—

6,557
—

9,299
—

9,545
3,125

5,367
3,125

9,419
3,125

29,350

34,611

41,454

38,230

40,239

32,744

146,844

156,575

171,482

182,077

195,253

163,501

25%

30%

Trailing Twelve Months ROIC

(1)

24,653
7,363
17,290

265

Deferred tax liabilities
Accrued income taxes
Current portion of long-term debt

June 30, 2018

June 30, 2019

20,452
4,984
15,468

3 months ended
March 31, 2018
4,470

3 months ended
June 30, 2018
9,766

3 months ended
Sept. 30, 2018

3 months ended
Dec. 31, 2018

7,990

12,381

12 months ended
Dec. 31, 2018
34,607

3 months ended
March 31, 2019
20,058

3 months ended
June 30, 2019
24,587

550

3,394

3,080

(2,890)

4,134

4,888

7,343

12.3 %

34.8 %

38.5 %

(23.3)%

11.9 %

24.4 %

29.9%

DMCGlobal.com

45

